
Most US risk markets, including private 
equity (PE), took positive steps forward in 
Q2 2026 as investors reacted favorably to 
US-Iran ceasefire talks, a robust earnings 
season and positive labor market data. 

US PE deal activity was muted in May before 
picking up significantly in June.1 Contributing 
to this uptick, from our observations, were 
co-investments that had been put on hold 
at the start of the US-Iran conflict finally 
coming to market. Our expectation is for 
deal flow to be healthy for the rest of the 
year (outside of an exogenous shock), even 
with the prospect of no Fed rate cuts. As for 
transactions, we still observe high-quality 
assets going for healthy prices.

Fundraising continues to be a story of 
haves and have nots. We have observed 
that if you are sponsor with a solid track 
record and clean reputation, investor 

capital is available. This dynamic does not 
apply only to the mega funds; anecdotally, 
we recently observed a quality mid-market 
fund get oversubscribed three times. 
Others are having a more difficult time 
raising funds. Oftentimes, this can be 
the result of limited partners trimming 
the number of sponsors with whom they 
invest, funneling the capital to a select few.

Muted exit activity remains a headwind 
in the PE market. However, the growing 
volume of single-asset continuation vehicles 
(CV) has counteracted this trend, emerging 
as an increasingly utilized liquidity tool by 
some sponsors. Still, investors need to be 
mindful of the proliferation of lower-quality 
single-asset CVs as the secondary offering 
becomes more popular.

AI and technology-related sectors continue 
to be top-of-mind for PE investors. After the 
market volatility, we have observed some 
sponsors writing down various software 
holdings by double digits to reflect public 
comparables. However, we believe many of 
the impacted companies are operationally 
sound with strong fundamentals. In 
our view, these initial write-downs 
may have been fear based, and future 
valuations should likely be more rational in 
differentiating winners and losers. Generally, 
sponsors view AI as a tailwind for portfolio 
companies overall, acting as a driver of 
efficiency.

As of 23 July 2026. Unless otherwise stated, the information presented has been prepared from market observations 
and other sources believed in good faith to be reliable. Information and opinions expressed by PPM are current as 
of the date indicated and are subject to change without notice. Past performance is no guarantee of future results. 
Forward-looking statements are subject to uncertainties that could cause actual developments and results to differ 
materially from the expectations expressed. (1) PitchBook Data, Inc. As generated on 17 July 2026.
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KEY TAKEAWAY

> �After a war-induced pause, US 
PE activity gained steam later in 
the quarter; concerns still exist in 
technology-related sectors, but 
we believe initial write-downs may 
have been fear based and future 
valuations should differentiate 
winners and losers

US PE DEAL ACTIVITY RESUMED AFTER WAR-INDUCED PAUSE1

Dec-24 Jun-25 Dec-25 Jun-26
0

25

175

125

150

75

100

50

150

1,200

1,050

900

750

600

450

300

Capital Invested (LHS, $B) Deal Count (RHS) For timely commentary 
from our investment 
teams please visit:

ppmamerica.com/blog

https://www.ppmamerica.com/news-and-insights/blog


ABOUT PPM AMERICA
Our mission is to be seen by clients and their advisors as 
a consistently reliable partner to help them achieve their 
long-term value goals.

PPM is a US-based institutional asset manager with $94.95 
billion in assets under management as of 31 March 2026.2 
Established in Chicago in 1990, PPM exists to consistently 
support institutional clients in achieving their long-
term value goals. We offer our mentality of hard work, 
straight talk, full transparency and humility. Our success 
is supported by a team-based culture that encourages 
debate, collaboration and consistency. At the center of 
our belief is the fact that our best ideas to date have and 
can come from any team member anywhere in our firm. 
We believe the success of our investment culture is best 
demonstrated by the strong retention of our clients and 
investment professionals.

ABOUT PPM AMERICA CAPITAL PARTNERS
PPM America Capital Partners (PPMACP) is a fully 
integrated private equity platform with more than three 
decades of institutional investing experience, guided 
by a core philosophy centered on access, alignment, 
and disciplined underwriting. The team specializes in 
primary fund commitments, co-investments, and GP-led 
secondaries primarily focused on middle market North 
American buyout and growth equity opportunities, with 
a consistent track record of disciplined execution across 
market cycles.

(2) AUM includes committed but unfunded capital for PPM’s private equity 
and commercial real estate businesses. Forward-looking statements are 
subject to uncertainties that could cause actual developments and results 
to differ materially from the expectations expressed.

Past performance is no guarantee of future results. Investments involve 
varying degrees of risk and may lose value. 

Generally, PPM America, Inc. is referred to herein as “PPM.” Any use or 
reproduction of the information contained herein is prohibited without 
the written permission of PPM. 

This document has been prepared solely for informational purposes 
and is not a recommendation, offer, or a solicitation of an offer, to buy, 
sell, or hold any security or instrument. Certain products and services 
may not be available in all jurisdictions or to all client types. No offer of 
any interest in any product will be made in any jurisdiction in which the 
offer, solicitation or sale is not permitted, or to any person to whom it is 
unlawful to make such offer, solicitation or sale.

The opinions and views expressed herein are not intended to be relied 
upon as a prediction or forecast of actual future events or performance, 
guarantee of future results, recommendations or advice. Forward-
looking statements are subject to uncertainties that could cause actual 
developments and results to differ materially from the expectations 

expressed. All statements other than statements of historical fact are 
forward-looking statements based on PPM’s plans, expectations and 
views as of the date herein, and can be identified by the use of words 
such as “may”, “will”, “except”, “view”, “potential”, “target”, “likely”, “believe”, 
“anticipate”, “should”, “estimate”, or other similar words. This information 
has been prepared from sources believed reliable, but the accuracy and 
completeness of the information cannot be guaranteed. Information and 
opinions expressed by PPM are current as of the date indicated and are 
subject to change without notice.

This document may include simplified presentations of complex 
processes and are provided for illustrative purposes only. PPM’s actual 
activities and processes may differ from what is shown herein. No 
assurance can be given that such processes will be applied at any given 
time and are subject to change without notice. 

There can be no assurance that any particular individual will be involved 
in the management of any portfolio for any period of time, if at all. 
Furthermore, there can be no assurance that any PPM professionals 
presented herein will remain with PPM or that past experience or 
performance of such professionals serves as an indicator of his or her 
performance.
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